
ECONOMIC DEVELOPMENT COMMITTEE – JUNE 21, 2010 
 
 CHINA TRADE MISSION 2010 
 
 Recommendation 
 
 The Director of Economic Development in consultation with the Mayor, Chair of the Economic 

Development Committee and City Manager, recommends that: 
 

1. This report be received; and, 
 
2. THAT Economic Development staff be directed to continue investigate/develop the following 

business initiatives that were a direct result of the Mission; 
 

a) Establishment of Vaughan products in a Canadian Import Centre located at the 
International Commodities Trade Centre in YiWu 

b) Further define appropriate economic development initiatives that support the signing of 
 the Letter of intent with Changning District, Shanghai 

c) Coordinate and host a site visit for the Solar Panel manufacturing facility 
d) Continue marketing the Vaughan Metropolitan Centre to the Chinese Real Estate 

Investment firms that expressed a direct interest in this development 
e) Build and strengthen the relationship with the Confederation of Greater Toronto Chinese 

Business Associations and other potential partners such as Invest Hong Kong. 
  
Contribution to Sustainability 
 
Green Directions Vaughan embraces a Sustainability First principle and states that sustainability 
means we make decisions and take actions that ensure a healthy environment, vibrant 
communities and economic vitality for current and future generations.  Under this definition, 
activities related to attracting and retaining business investments contributes to the economic 
vitality of the City.   
 
Economic Impact 
 
The associated costs for the Mayor, Chair of the Economic Development Committee and three 
staff members; City Manager, Director of Economic Development and the Senior Manager of 
Economic Development,  to participate in the Confederation of Greater Toronto Chinese Business 
Association’s 2010 China Trade Mission were budgeted within the Economic Development 
Department’s 2010 Operating Budget.   
 
Communications Plan 
 
Communications pertaining to the China Trade Mission conforms with the City’s corporate 
communications policies.  Please see Attachment A for media coverage received by the Mission. 
 
A post mission memorandum was previously distributed to Mayor and Members of Council and 
the Senior Management Team highlighting the mission. Also, the mission will be highlighted in 
upcoming Economic Development communications including targeted communications that will 
be identified as potential initiatives and projects related to doing business in China. 
 
Purpose 
 
To report on the City’s participation in the Confederation of Greater Toronto Chinese Business 
Association’s China Trade Mission May 19 – 30, 2010.   
 
 



Background  
 
The City of Vaughan last undertook a Business Mission to China in March 2008.  Since that 
mission, the City has received a number of business and political delegations arising from the 
contacts that were established.    The groups received included:  
 

 Zhejiang/Shanghai Business Leaders delegation (July 21, 2008) 
 Huadu (November 26, 2008) 
 Yangzhou (December 8, 2008) 
 Shanghai Changning District (September 2009) 
 Zibo, City (November 9 & 10, 2009) 
 Zibo, City (June 8, 2010) 

 
These delegations have all expressed an interest to further develop business relationships, in 
addition to the cultural connections.  The City has also received informal invitations from Huadu, 
Yangzhou and Zibo for such diverse interests as sports exchanges, culinary and food exhibitions,   
as well as trade and economic co-operation. 
 
Following Shanghai Changning’s visit to Vaughan this past September, a formal invitation was 
received to visit Changning.  Changning’s sectors include information technology (and in 
particular, digital media technology), headquarters, transportation and logistics.  Changning’s six 
hospitals are a solid foundation for the development of bio and life science sectors, providing 
healthcare services to a strong expatriate community as well as medical research and 
commercialization activities. 
 
Based on the number and nature of these incoming delegations, it is quite clear, that Vaughan 
had generated very positive impressions during its mission.   To continue the work that began in 
2008, it is necessary to take measures to build and maintain “Guangxi” (relationships) through 
continuity of contact.  A special feature of doing business in China, “Guangxi” includes 
relationships with the government bodies, investors and partners that are nurtured over a longer 
period of time than what is commonly anticipated in the North American approach to relationship 
building.   
 
On December 14, 2009, Council approved participation in the Confederation of Greater Toronto 
Chinese Business Association’s (CGTCBA) China Trade Mission May 19 – 30, 2010. (Economic 
Development Report No. 4 Item 2) 
 
The Confederation of Greater Toronto Chinese Business Associations’ organizing committee 
designed the mission to promote greater economic, business and cultural ties between the 
Greater Toronto Area and China, and to support the Canada Pavilion at the World Expo 2010 in 
Shanghai. The participating Municipalities and business delegates were also given the 
opportunity to promote investment, products and services, explore opportunities for joint ventures, 
and source potential suppliers.  
 
This was achieved by the CGTCBA hosting “anchor” events throughout the 10 days. Events 
included; 
 

 Pre-arranged business appointments 
 Visits to key industrial zones 
 Meetings with local economic development agencies and business associations 
 Briefings on business opportunities and sector information 
 Attendance at the featured Economic and Business Development Forum in Beijing 
 Opportunities to showcase the local municipality, its products, services or expertise were 

available. 
 
 



Business In China 
 
China responded quickly to the global economic downturn and, as a result of a combination of 
monetary, fiscal, and bank-lending measures, China’s 2009 GDP grew 8.7 percent. Projections 
are for annual average growth in the high single digits for the next five years. 
 
China stands as the world’s third largest market for luxury goods behind Japan and the United 
States, and some studies estimate that there are now more than 200 million Chinese citizens with 
a per capita income over USD 8,000. Over the next several years, most economists predict a 
surge in the number of people achieving true middle class status. Thus, increasing the ‘buying’ 
power and potential for increased imports. 
 
However, throughout the Mission, Economic Development staff was given the opportunity to further 
identify the unique characteristics, opportunities, and challenges of doing business in China through 
face-to-face meetings, conversations and business presentations. The information and knowledge 
gained is invaluable, as staff work to better educate and inform Vaughan businesses of potential 
business opportunities.  
 
In general, the role of business in China often lacks predictability in its business environment. A 
transparent and consistent body of laws and regulations would make the Chinese market more 
predictable. However, China’s current legal and regulatory system can be inconsistent, and often 
arbitrary. Implementation of the law is inconsistent. Lack of effective Chinese government protection of 
intellectual property rights is a particularly high level issue for many companies. 
 
China has made significant progress toward a market-oriented economy, but parts of its bureaucracy 
still seek to protect local firms, especially state-owned firms, from imports, while encouraging exports. 
 
China retains much of the structure of a planned economy. A five-year program or in some cases 
much longer, sets economic goals, strategies, and targets. The State and the Communist Party directly 
oversee business. The understanding of free enterprise and competition is overshadowed by political 
connections or goals and at some time trump commercially-based decisions. 
 
Certain industrial sectors in China are prone to over-investment, leading to over-capacity, over-
production, and declining prices in affected industries. 
 
Foreign businesses tend to under-estimate the challenges of market entry in China. Encouraged by a 
government eager for foreign capital and technology, and enticed by the prospect of 1.3 billion 
consumers, thousands of foreign firms have charged into the Chinese market. These companies often 
do not sufficiently investigate the market situation. 
 
Entering the Chinese Market and Municipal Engagement 
 
It is highly recommended that a company should visit China in order to gain a better perspective and 
understanding of its potential market and location. Especially given China’s rapidly changing market 
and large area, a visit to China can provide a company great insight into the country, the business 
climate, and its people. Chinese companies respect “face-to-face” meetings, which can demonstrate a 
Canadian company’s commitment to working in China.  
 
Obtaining reliable information is a challenge, as is forging the right connections to advance a 
company’s commercial interests, but without these connections, a company’s efforts to enter the 
Chinese market may be significantly hampered.   
 
Throughout the course of the mission it became clear that having representation by our municipal 
officials and members of the Chinese Business Association provided the industry delegates a 
greater amount of  respect, credibility and access into the Chinese marketplace than they would 
have received if trying to “do business” on their own.  
 



This is a key point as to why it is important that the Municipality remain active in international 
business development and maintain a level of continuity as long-term relationships are key to 
creating a solid business plan in China. To maximize a local company’s contacts, Economic 
Development staff can aim at forming a network of relationships with people at various levels across a 
broad range of government and non-government organizations locally and abroad. Thus giving 
Vaughan companies a distinct advantage in doing business in China. 
 
Business Development Activities and Outcomes 
 
Over the 10 day-mission, the Vaughan delegation visited Shanghai (including Changning District), 
Yiwu, Beijing, Yangzhou, and Hong Kong. 
 
Business development-focused meetings were held in all cities visited. The themes for the 
business meetings included: official introductions for high-ranking political figures and business 
dignitaries; investment attraction presentations; discussions on investment opportunities; 
exchanging ideas and success stories; distribution of bilingual (English and Simplified Chinese) 
promotional materials (Attachment B) and official gift exchanges.  
 
The results of some of these meetings are highlighted below in addition to the pictures in 
Attachment C.  
 
Pre-Mission – May 17 & 18 
 
Councillor Sandra Yeung Racco, Chair - Economic Development Committee traveled to Hong 
Kong prior to departure of the full delegation. During this time, Councillor Racco was hosted at 
the Government House in Huadu and able to meet with the government officials there. The 
Huadu government brought together area businesses who have been keenly interested in 
creating a Gem Stone Exhibition and potential Gem Stone Centre of Excellence for Chinese 
investment in the Greater Toronto Area. The opportunity to continue building Vaughan’s profile in 
the Huadu area was also a benefit. 
 
Day 1 – Wednesday, May 19 - Toronto 
Travel Day 
 
Prior to departure, local municipal representatives and business delegates participated in 
interviews with local Chinese-speaking media outlets at Pearson International Airport.   
 
Day 2 – Thursday, May 20 – Shanghai 
City: Shanghai 
 
Following an unscheduled landing in Tokyo, Japan, the Delegation arrived in Shanghai and were 
greeted by local officials at an informal dinner reception.  
 
Day 3 – Friday, May 21 
City: Shanghai - World Expo Canada Pavilion 
 
The CGTCBA coordinated a morning Business Session at the Canada Pavilion within the 
Shanghai World Expo.  Working with the Ontario Ministry of Economic Development & Trade, 
Department of Foreign Affairs & International Trade and the Canadian Chamber of Commerce in 
Shanghai, the session brought more than 50 Chinese business and government officials to hear 
about the business and economic development opportunities within the Canadian, Ontario and 
Greater Toronto markets.  
 
Mark Roswell, also known as “Dashan” and Canada’s Commissioner General to Expo 2010, 
kicked off the Shanghai Reception.   Considered China’s most famous foreigner, Dashan is an 
entertainer and celebrity in the Chinese media.  His appointment at Expo was most apt, as he 



truly is Canada’s cultural ambassador and a prominent symbol of East meets West. Dashan 
eloquently established the common threads and linkages between his home region (he’s a 
Richmond Hill native) and his adopted country. 
 
Mr. Nadir Patel, Canadian Consul General to Shanghai who earlier in the year, visited with the 
CGTCBA and the delegation, gave a presentation on the opportunities that he saw in China, and 
specifically in the Shanghai-region.  Greetings and key business messages were then delivered 
by the three municipal Mayors and presidents of the Chinese business associations. 
 
Mr. Philip Wong, Consul – Economic Affairs Ontario was also on hand to greet the delegation.  
Prior contact with Mr. Wong was made during the City’s visit in March 2008.   
 
Following the morning briefing session, the Mayors were interviewed by Chinese media.  A 
luncheon provided further opportunities to network with business leaders on an one-to-one basis. 
Promotional collateral materials were distributed at display tables and banner signage was 
displayed at reception areas.   
 
City: Shanghai - Changning District 
 
During the 2008 Business Mission,  contact was established with local York Region businessman 
and developer, Mr. Tommy Gong, who introduced Vaughan to the Yangpu and Changning 
Districts of Shanghai.  While working on a number of office development projects, and more 
recently a seven-star Four Seasons hotel (due to open in 2011) and the North America Plaza (a 
mixed use Class A office project), Mr. Gong developed extensive connections with municipal 
officials in Shanghai, and specifically Changning.  Ties with Mr. Gong, whose background and 
local knowledge in both Chinese and Canadian markets, are invaluable assets in creating and 
building bridges for further cooperation and potential investments. 
 
In September 2009, officials from Shanghai Changning visited the City of Vaughan.  The purpose 
of Vaughan’s reciprocal visit in 2010, was to sign a Letter of Intent (see Attachment D) regarding 
economic cooperation with Changning. 
 
In addition to visits to local cultural and community centres, the Vaughan delegation visited the 
Shanghai Hongqiao Linkong Business Park, a master-planned business park encompassing an 
area of more than five square kilometers.  Due to favourable locational advantages, 
transportation linkages (proximity to Hongqiao, Shanghai’s domestic airport) and financial 
incentives, the Changning government was able to attract many international headquarters to the 
Hongqiao Linkong Business Park.  In addition to head office uses, other activities that are present 
include science and research development, support services and residences.   
 
While Changning is an important transportation and logistics hub, its strengths in office 
development, medical technologies, information and digital media industries dovetail closely with 
Vaughan’s future employment sectors.  Changning is expected to send a delegation to Vaughan 
this coming November or December.   
 
Day 4 – Saturday, May 22 
City: Yiwu 
 
During the 2008 Business Mission, Vaughan established contacts with L&D Investment 
Consulting (Helen Dong), whose core business is to assist Chinese companies to expand outside 
China.  In July 2009, Ms. Dong led a 30+ member delegation from Shanghai/Zhejiang to the 
Toronto-area, including Vaughan.  More recently, Ms Dong introduced the City to Mr. Edison Luo 
of Zhejiang Regional Economic Cooperation Promotion Association, based in the city of Yiwu.   
 
Yiwu is known as China’s Commodity City. Founded in 1982, the International Commodities 
Trade Centre now encompasses more than 43-million square feet of commercial space dedicated 



to exported small goods and commodities; and attracts more than 200,000 incoming business 
people daily, in addition to the 13,000 overseas or expatriates living there.  In addition to the 
wholesale trade, Yiwu is fully integrated to provide distribution and warehousing services, 
transportation logistics and customs clearance.  The scale of Yiwu’s commodities markets may 
be better understood in this way: if one spends three minutes per booth/showroom, eight hours 
per day, it would take more than a year to complete the entire commodities trade space. 
 
Yiwu is also developing an Imported Goods Centre.    The purpose of Mr. Luo’s recent visit was 
to encourage the development of a Canadian booth/floor space, featuring Canadian-made 
products.  The Vaughan delegation met with Yiwu municipal representatives and toured Yiwu’s 
export commodities trading markets as well as the Imported Goods Centre during this visit.   
 
The Imported Goods Centre, covers an area of over 530,000-square feet, and is expected to 
attract 27,000 kinds of commodities from 52 countries.  A number of countries currently have 
booth space developed in the Imported Goods Centre, however, the Canadian exhibits are still in 
initial stages of development.  Elias Custom Metal Fabrication, a local Vaughan company, 
participated in the visit and initiated discussions about opportunities to develop and outfit the 
Canadian space. 
 
Following this visit, the Economic Development Department will be working with Mr. Luo and Ms. 
Dong to seek opportunities for Vaughan products to be showcased.   
 
Day 5 – Sunday, May 23 
City: Beijing 
 
The Vaughan delegation rejoined the CGTCBA group to travel to Beijing.  A short visit was made 
to the Great Wall. 

 
Day 6 – Monday, May 24 
City: Beijing 
 
In co-operation with Invest Beijing International and the National Development & Reform 
Commission, the CGTCBA organized the China-Canada Economic, Trade & Investment 
Promotion Conference, focused on developing an understanding about the current investment 
environment and policies within China.  Following remarks from the Mayors, presentations from 
Chinese Ministry of Information and Industry, Canadian Trade Commissioners and Invest Beijing 
were received.  
  
In preparation for the Conference and to inform Chinese business attendees, a Delegate 
Directory (see Attachment E) featuring profiles and desired business or economic activities, was 
distributed by the CGTCBA.  Additionally, municipalities and business delegates were provided 
with display space for distribution of promotional collateral materials, both hardcopy and 
electronic format.  Vaughan’s materials were very well received. 
 
The afternoon session consisted of pre-arranged business meetings, in a breakout format by 
selected sectors.  Four major sector breakout groups were formed:  
 

 Aerospace, aviation, information technology, machinery and manufacturing; 
 Life sciences, medical and pharmaceuticals; 
 Real estate, green building and housing construction; 
 Finance and investment, education and training. 

 
Vaughan’s delegation met with Chinese representatives from solar photovoltaic, environmental 
services, real estate and investment interests.  Two leads were generated as a result of these 
meetings: Solar photovoltaic (Solar Panel Manufacturer) and real estate development.  
Representatives of the solar photovoltaic firm have indicated an interest in establishing a 



manufacturing presence in Vaughan to take advantage of provincial Feed-in-Tariff incentives 
under the Green Energy Act.  Discussions are currently taking place for a site visit to Vaughan. 
 
The Vaughan delegation made a visit to the Shijingshan District of Beijing, in support of the City 
of Mississauga and Mississauga Chinese Business Association’s signing of a Letter of Intent for 
Economic Cooperation with Shijingshan.  Officials from Shijingshan welcomed Vaughan’s support 
as it indicates a greater level of cooperation that they may expect from the Greater Toronto 
Region. 
 
Day 7 – Tuesday, May 25 
City: Beijing  
 
A breakfast meeting was held between the Mayors, CGTCBA executives, the Ambassador of 
Canada, Mr. David Mulroney and Mr. Duane McMullen, Commercial Program Manager with the 
Trade Commissioner Service in Beijing.  Individual delegates met the Ambassador in less formal 
discussions. 
 
The delegation was formally received at the Diaoyutai State Guest House by the Chinese Ministry 
of External Affairs.  This reception was arranged by the Consul General of China in Toronto, 
Madam Zhu Taoying. 
 
Day 8 – Wednesday, May 26 
City: Yangzhou 
 
The Vaughan delegation traveled to Yangzhou via Nanjing.  In Yangzhou, the delegation was met 
by officials from the Foreign Affairs Office of Yangzhou.  A tour of Slender West Lake was 
arranged for the delegation to gain a better understanding of the growing importance of the 
tourism sector. 
 
Vice Mayor Wen Daocai formally received the Vaughan delegation at a reception at the 
Yangzhou State Guest House.  The 15th Anniversary of our friendship relationship was celebrated 
with official gift exchanges and a dinner reception.  Yangzhou officials indicated an interest to 
escalate our friendship relationship to sister city status.  Discussions also took place regarding 
establishing a Vaughan garden either at Slender West Lake or at a Yangzhou city park. 
 
Day 9 – Thursday, May 27 
City: Yangzhou 
 
The second day in Yangzhou was dedicated to industry visits and business discussions.  The day 
began with a meeting with the Yangzhou Bureau of Commerce and Enterprise, followed by a visit 
to the New Light Source Demonstration Hall in the Yangzhou Economic Development Zone.  This 
Demonstration Hall was established to showcase LED lighting technologies, alternative or 
renewable energy technologies and their applications.  Enterprises engaged in these 
technologies were provided with prominent showroom areas, and they included Siemens, 
General Electric, and others. 
 
The delegation also made visits to industries involved in semiconductor parts and pipeline 
technologies.  Some key observations from these visits and meetings:  
 

 Municipal government involvement is central to the establishment of the Economic 
Development Zone – they provide the framework for a master planned business park 
which includes land uses varying from residences, to major industrial areas and learning 
centres.  

 Traditional industries in Yangzhou such as shipbuilding and automotive parts are being 
maintained, however, the focus is clearly shifting to newer value added industries such as 
solar photovoltaic, environmental, electronics and information technology industries. 



 Entrance to the Chinese markets by foreign firms require support of municipal 
government officials. 

 With the exception of land intensive uses such as the pipeline manufacturer, most other 
industries are housed in multi-level facilities, including production, quality control, 
research and development. 

 Use of advanced manufacturing technologies is clearly evident, however, industries are 
still very labour intensive, with clear hierarchical labour – management structures. 

 
 Through the City’s request, the Yangzhou Foreign Affairs Office made special arrangements with 

Mr. Emeid, CEO of Elias Custom Metal Fabrication to make personal visits to metal fabrication 
companies.  Feedback received from Mr. Emeid indicate that he found these visits to be insightful, 
and useful for developing connections. Please see attachment F He recognizes that while the 
business potential exists, it is a longer term endeavour to develop the business relationship and 
thus the importance of Guangxi.   
 
The Vaughan delegation met with government and economic development officials from the 
Yangzhou – Weiyang District.  This meeting was arranged in order to provide introductions and 
facilitate Weiyang’s upcoming visit to Canada this Fall. 
 
Day 10 – Friday, May 28 
City: Hong Kong 
 
The Vaughan delegation rejoined the Trade Mission in Hong Kong.  Briefings were held with the 
Canadian Trade Commissioner (John Zimmerman); Invest HK (Charles Ng); Hong Kong Trade & 
Development Council (Christopher Jackson) and Bassanio So, Assistant Government Chief 
Information Officer with the Hong Kong Special Administrative Region (SAR).   The CGTCBA 
delegates received information about the assistance and support that was available to Canadian 
companies entering the Chinese markets. 
 
In addition to the CGTCBA-organized events, the Vaughan delegation held private meetings with 
officials from Hong Kong Energy and Minerals (Mr. Yan Kim Po, Chairman) and Sun Hung Kai 
Properties (Mr. David Au, Director).  The purpose of these meetings was to promote Vaughan as 
a destination for potential investment, specifically the Vaughan Metropolitan Centre.  Both of 
these firms have worked in the Canadian markets.  Sun Hung Kai Properties, in particular, has an 
extensive portfolio in commercial and large scale residential mixed use projects. 
 
Day 11 – Saturday, May 29 
City: Hong Kong 
 
A visit was made to the Hong Kong Science and Technology Park (HKSTP) to learn about the 
joint university/business initiative.  HKSTP was established with the objectives of spurring 
innovation and enabling growth of manufacturing and technologies in the following clusters:  
electronics and semiconductors; biotechnology; precision engineering; green technologies; and 
IT/telecommunications.  In addition to research and development work tied to the university, 
HKSTP provides access to incubation space, industrial sites for manufacturing and access to 
venture capital providers.  This integrated cluster approach has proven to be successful as it has 
attracted more than 300 companies, from start-ups to multinationals, to locate. 
 
On this final evening in Hong Kong, the delegation was hosted by the Hongkong Shanghai 
Banking Corporation (HSBC) at their main offices.  HSBC’s Managing Partner (a Canadian 
expatriate), was on hand to provide a business overview of investment and their perspectives on 
China’s growing influence on the world’s economy. 
 
 
 
 



Day 12 – Sunday, May 30 
Travel Day 
 
The CGTCBA Trade Mission to China is officially concluded, with departure from Hong Kong for 
Toronto. 
 
Post-Mission Business Development Activities 
 
Several actions will be undertaken as a direct outcome of the City’s participation in the CGTCBA 
Business Mission to China: 
 
1. Follow-up on all business contacts made, with particular attention given to those with 

foreign direct investment potential and Solar PV manufacturing facility. 
2. The City of Vaughan continue to dialogue with Canadian Trade Commissioner Service in 

Canada and abroad about the investment potential which exists in Vaughan. 
3.  The City of Vaughan explore initiatives to introduce local businesses to foreign markets 

utilizing connections currently established by the City.   
4.  The City of Vaughan develop a plan for reciprocal visits to maintain and build on 

 relationships and connections established during this mission. 
5. Create a targeted communication effort to Vaughan businesses that highlights the 

forthcoming Canadian Import Centre in Yiwu. 
6. The City of Vaughan take a more active involvement with local Chinese business 

associations. 
 

 
Relationship to Vaughan Vision 2020 
 
This report is consistent with the priorities previously set by Council and the necessary resources 
have been allocated and approved.  Specifically, this report fulfills Vaughan Vision 2020 Goal: 
Plan and Manage Growth and Economic Vitality. 
 
Regional Implications 
 
Not applicable 
 
Conclusion 
 
The mission opened doors to high-level networking opportunities and the exchange of new ideas 
with Chinese government and business leaders. It provided Vaughan new access and 
comprehensive insight into the dynamic Chinese market – its vast scale of economy, diversity 
and potential.  
 
Since the City’s Business Mission to China in 2008, there has been significant incoming business 
and government delegation activities.  Undertaking this Mission in 2010, along with the Chinese 
Business Associations and other Greater Toronto Area Mayors allows Vaughan to demonstrate 
its commitment to working in the Asian region for the longer term.  The presence of a larger group 
of political and business representatives, at such proud events as the Shanghai World Expo, 
creates tremendous goodwill for both countries, as well as facilitates access to Chinese business 
groups for our local firms. 
 
Chinese investors seek and rely on the acceptance of their government officials as a first step to 
developing a dialogue with foreign businesses.  Through the networks and connections of these 
parties, the City of Vaughan was able to meet with the appropriate officials to facilitate the 
appropriate business introductions. 
 



The desired outcome in the longer term is to derive greater employment opportunities and 
property tax revenues through local business expansion and new investment from China. 
 
Attachments 
 

 Attachment A – Media Coverage Associated with China Trade Mission 
 Attachment B - Promotional Materials 
 Attachment C - Photo Gallery from the China Trade Mission 2010 
 Attachment D - Signed Letter of Intent (English and Chinese) 
 Attachment E - Delegate Directory – China Trade Mission 2010 
 Attachment F - Letter from Elias Custom Metal Fabrication Ltd. 
 

Report prepared by: 
Shirley Kam, Senior Manager of Economic Development 
Tim Simmonds, Director of Economic Development 
 
Respectfully submitted, 
 
 
 
 
Tim Simmonds 
Director of Economic Development 




























































